Master Builder’s

Fast Start Manual



New Agent Checklist

Name Phone Ernail

(O Contracting Paperwork

(O Lead Partnership Agreement

O Goover the Getting Started Right document

(0 List of Top 25 people they know age 50-85

(O 3 days of Field Training/Shadowing

(J Setup UBI training website at www.ubiu24.com

[ View the Forms, Rate Book, and Presentation webinars
(J Setup Lincoln Heritage agent portal at www.lhlicagents.com
(] Order Business Cards

() Register for the New Agent Training Class (Bootcamp)
() Attend First Friday

(O Live Lead Webinar one time {(Mondays at 6pm}




{0 Make a list of 25 people you know aged 50-85 and set appointments with them so you
can do practice presentations and get scme immediate sales. Script: “I just got hired to
work fora new cﬁmp’aﬂy and | need your help. For my training | have to do 10
appointments with my manager. 'm calling to see If you could hep me out and be one of
my 10 so 1 .can get my credit. Will you do that for me?”

(J Requirements to get leads: 1.] Complete the Lead Partnership Agreement 2.) Attend the
Live Lead webinar Monday at 6pm 3.) Attend the New Agent Training Class (Bootcamp) 4.)
3 days of Field Training {(shadow another agent)

Ej Register on the UBI! (Universal Benefits Inc.) 'trai_nirng website at www.UBIUZ24.com. Cur
director is Ted Wilson Jdr. and his director’s code is TJ518

(O On www.ubiu24.com click on “ Webinar Videos” The 4 most important trainings for you
to do are in this section ( Forms and Website, Presentation, Rate Book, and lead
Trainings). They give you a foundation for your business. FEILD TRAINING IS NOT THE
TIME TO LEARN THIS INFO. LEARN THESE BASICS ON YOUR OWN TIME.

{J When you receive your Lincoln Heritage Agent number you can set up your agent portal
at www.thlicagents.com. This is where you access eApp, order your supplies, download
your lead, track your business, and order you business cards.

*x+ After your initial 3 days of field trainings. 1 day per week of field training for the riext 4-6 weeks.

Monday Training Day
1 Heart Conference Call: Every Monday 7am & Spm 267-807-9605 Pin 5496134#
Nuts & Bolts training call Wednesday at 8:23am 848-777-1500  Pin 09221977#
UBI National Call: Monday 8am 848-777-1500 Pin 82041974#

Master Builders Call: Mcnday 8pm 267-807-9605  Pin 548613
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Pass Your Exam on the First Try! Preferred Partner
Your First Step to Becoming a Licensed Insurance Agent Pricing

1 HEART INSURANCE GROUP $39.99

fraspaent with ROFE Solutions to belp studenis poss thae insgrance spont

feerse exanyd ¥isithe parner sile belove to rece e spogial preforred pricing Shike reporbng bees or Laxe s will
i . o be added ot chuckou
forthe Pre-linensing Coyrss,

Enroll in 5 Easy Steps!

: $TEP ¥ Visit Partner Site: pariners.xcelsolutions.com/1heart
Same a5 visiting xcelsolitions.com than entering Partner Lode {heart) in the pop-up box

STEP 2 Inthe dropdowns, select your STATE OF RESIDENCE, GET LICENSED, & LIFE

EXAMPLE:  “uwe Tdyerron L 6t thar &y

Find cotesas

STEP 3 SELECT A PACKAGE, ADD YO CART, GO TO CHECKOUY

COMNSIDER CURPREMIER PACKAGE: includes a multi-tnguzl Recorded Review Class § Flosheards i Pass Guarmnioet

STEP 4 CREATE ACCOUNT then input student name, email, and a password

STEP 5 ENTER STUDENT INFO (we report this info to the State; must match formal 1.D.}, then
comptete checkout

THE WELCOME EMAIL WILL CONTAIN SPECIFIC LOGIN LINK, AS WELL AS
IMPORTANT COURSE INFORMATION!

" STUDENT SUPPORT: support@xcelsolutions.com 3 Need Assistance? §66-559-9

MANAGER SUPPORT: clientservices@xcelsolutions.com

https://mail.google.com/mail/u/0/#inbox?projector=1 1mM



TOP 25

Business: Credible, Hungry, Motivated, Competitive, People Skills - One point for each
Client: Married, Age 25 - 55, Children under 18, Homeowner, insome over $30,000 - One point for each
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AD STRE

BT PRODUCING AGENTS HA

FINAL EXPENSE TRAINING

“"'VALUED AT OFFICIAL BOOT CAMP MATERIALS

¢« 3 FULL DAY§ OF DEDICATED T

RAINING

WSHIP & ONGOING WEEKLY TRAINING

https:/iwww.ubiu24.com/about-us 1/4
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7/2/25, 1:06 PM BOOTCAMP | Ubi24

REGISTER FOR
THE NEXT
UBI UNIVESITY
BOOT CAMP
SESSION
TODAY!

JULY 8™

THE VALUE OF ATTENDING BOOT CAMP

Advantages Disadvantages
DAILY ADVANCE NO DAILY ADVANCE
COMMISSIONS COMMISSION
{PAED ON SUBMIT) {PAID ON ISSUL)
LEAD FINANCING
AVAILABLE!
(NG UPFRONT COSTS)

NO LEAD
FINANCING AVAILABLE

PAY THRU STARTS THE
MONTH!

50%

CHARGEBACK

PAY THRU STARTS THE
1OTIL 10TH, & 12711 MONTH

100%
CHARGEBACK

For any Questions, Commenis or Concerns please contact
Rene Kelley using (404) 925-7900 or myubi24@gmail.com.com
For any Questions regarding Payment, please contact Amanda.
using (803) 773 - 1838 or finance@ubimf.com

https://www.ubiu24.com/about-us
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